
 

Gemini, we are about to start a fresh facts-evidence-analysis (FEA) for MHProNews. The topic will be this: 
https://www.manufacturedhomepronews.com/wp-
content/uploads/2026/09/PrePubAIchkNobilityHomesIncNOBH9MonthsEnding8.1.2026andReported9.15.2
026ViaSECedgarSystemComparingAutoandRVProfitsvsNobilityHomesNOBHprofitsGranularFinancialDataFE
A.pdf which is the same as the PDF uploaded directly to you. I want you to unpack this using our 
methodology, and doing any online checks that are useful and necessary in order to check the accuracy 
of the contents and the initial analysis by MHProNews. Keep in mind our protocols. Use current 
organizational names (e.g.: Skyline Champion (SKY) became Champion Homes (SKY) in Aug 2024, CFED 
became Prosperity Now, SSK Communities became Flagship Communities, etc. all of which should ONLY 
be mentioned if or as needed in your FEA model response). Offer an executive summary, 3 or 4 tables, 
use plain text hyperlinks to support your findings, and conclude with a summary that pulls together not 
only your remarks but if the points raised in the developing article.   

 

 

The initial analysis and pre-publication draft provided by MHProNews regarding Nobility Homes, Inc. 
(NOBH)’s 10-Q filing for the period ending August 1, 2026 (filed September 15, 2026) reflects a precise 



representation of the underlying SEC Edgar filing. Below is the facts-evidence-analysis (FEA) breakdown 
validating these numbers, checking comparative sector metrics, and examining the context across the 
broader manufactured housing industry.  

Executive Summary 

Nobility Homes, Inc. maintains a fortress balance sheet characterized by zero long-term debt, no active 
line of credit, and substantial liquid reserves ($13.4M in cash/cash equivalents, $11.7M in CDs, $0.68M in 
short-term investments, and $4.97M in cash surrender value of life insurance). Total assets stand at 
$65.38 million against current liabilities of only $6.88 million.  

Operationally, Nobility achieves gross margins (29–30%) that significantly outperform typical automotive 
manufacturers (approx. 10–15% gross, with 3–5% net margins) and major RV manufacturers (12–15% 
gross, e.g., THOR Industries at 12.7%–14.7% and Winnebago at 13.6%). Vertical integration through its 
company-owned retail sales network ("Prestige") provides higher margin capture (22–23% retail gross 
margin) than pure wholesale operations, though a lower sales mix of retail units year-to-date led to 
slightly reduced overall revenues year-over-year.  

Key Financial Data Tables 

1. Balance Sheet & Liquidity Overview (As of August 1, 2026) 

Financial Metric 
Amount 
(USD) Analytical Commentary 

Cash & Cash Equivalents $13,417,420 
Substantial cash reserves for ongoing 
operations.  

Certificates of Deposit $11,697,609 
High-liquidity interest-bearing short-
term vehicles.  

Cash Surrender Value (Life 
Insurance) 

$4,970,400 Additional liquidity backup source.  

Total Current Assets $51,248,508 78.4% of total asset base.  

Total Property, Plant & 
Equipment (Net) 

$8,230,439 Modest fixed-asset carrying value.  

Total Liabilities $6,961,752 Low liabilities, zero debt/credit lines.  

Total Stockholders' Equity $58,420,323 Underpins financial stability.  



2. Operating & Income Statement Summary (Nine Months Ended Aug 1, 2026) 

Operational 
Metric 

9M 2026 9M 2025 Variance / Notes 

Net Sales $35,051,636 $39,020,273 
Down ~10.2% due to retail volume 
decline.  

Gross Profit $10,319,292 $12,450,387 Lower retail sales mix impacted profit.  

Gross Margin 
(%) 

30% 32% 
Remains elevated compared to adjacent 
industries.  

SG&A Expenses $4,286,486 $5,236,432 
Reduced sales volume lowered 
commissions/expenses.  

Pre-Tax Income $7,032,332 $8,168,256 High pre-tax margins (~20%).  

Net Income $5,284,095 $6,098,013 
Basic & Diluted EPS of $1.66 vs $1.87 prior 
period.  

3. Wholesale vs. Retail Sales Performance Breakdown 

Unit & Segment Metric Q3 2026 Q3 2025 9M 2026 9M 2025 

Company-Owned Retail Units Sold 44 units 63 units 137 units 195 units  

Independent Dealer Units Sold 63 units 37 units 184 units 129 units  

Average Retail Unit Price $177,939 $154,268 — —  

Average Wholesale Unit Price $69,549 $69,246 — —  

Retail Gross Margin (%) 22% 23% — —  

Manufacturing Gross Margin (%) 24% 23% — —  

4. Sector Profitability Comparison (Gross Margin Trends) 



Industry Sector Typical Gross 
Margin 

Representative Examples / Context 

Nobility Homes (NOBH) 29.0% – 30.0% Vertically integrated HUD-Code producer.  

Automotive 
Manufacturers 

10.0% – 15.0% 
Industry net margins hover near 3.4%–
4.3%. 

RV Manufacturers 12.0% – 15.0% 
THOR (~12.7–14.7%), Winnebago 
(~13.6%). 

HUD-Code Industry 
Peers 

18.0% – 26.0% Champion Homes (SKY), Cavco (CVCO). 

Facts-Evidence-Analysis (FEA) Verification & Contextual Remarks 

1. Accuracy of MHProNews Draft Data: The numbers cited in the MHProNews draft match the 
SEC Edgar 10-Q filing. The plant/equipment net asset valuation ($8,230,439), current assets 
($51,248,508), total liabilities ($6,884,848 current, $6,961,752 total), and total inventory 
($19,622,587) are verified.  

2. Retail vs. Wholesale Shift: The SEC filing demonstrates that while overall industry shipments 
in Florida rose ~6%, Nobility experienced a shift in product mix toward independent dealer sales 
(184 wholesale units vs. 137 retail units year-to-date). Wholesale sales carry lower gross profit 
margins, accounting for the overall gross profit decline from $12.45M to $10.32M YTD.  

3. Profitability Comparison (Auto & RV vs. NOBH): MHProNews' premise regarding profit 
performance holds up. Independent market filings for major RV builders such as THOR Industries 
and Winnebago Industries show gross profit margins ranging from 12% to 15%, while standard 
auto sector gross margins run between 10% and 15%. Nobility's 29–30% consolidated gross 
margins reflect stronger unit economics driven by factory-to-retail integration and low overhead 
debt costs.  

4. Strategic Capital Allocation: Nobility executed a $1.50 per share dividend payout 
($4,730,497) in April 2026 and completed a $2,970,000 common stock buyback (100,000 shares) 
in January 2026. That they funded both while preserving over $25M in cash/CDs and holding 
zero debt underscores the cash generation capabilities of independent factory-built housing 
producers.  

5. Broader Industry Implications: Nobility Homes offers a relevant case study for manufactured 
housing performance. Operating as a single-state Florida producer without institutional debt, 
NOBH shows how HUD-code producers can maintain robust operational margins even through 
headwinds like elevated mortgage rates, material inflation, and supplier backorders.  

Synthesis & Conclusion 

https://ir.thorindustries.com/?utm_source=gemini
https://www.google.com/search?q=https://investor.wgo.net/&utm_source=gemini


The developing report by MHProNews accurately extracts and interprets Nobility Homes, Inc.’s Q3 2026 
SEC filing. The financial data demonstrates that Nobility’s debt-free model, vertical integration, and 
liquidity reserve insulate it from macroeconomic stress, while its margins continue to outpace traditional 
automotive and RV sectors. For market analysts, NOBH demonstrates that well-capitalized independent 
producers can remain highly profitable and resilient across fluctuating market cycles.  

 

https://www.manufacturedhomepronews.com/?utm_source=gemini

