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Gemini, itis time for a fresh facts-evidence-analysis (FEA) of the developing report linked
here: https://www.manufacturedhomepronews.com/wp-
content/uploads/2026/02/PrePubAlchkChampionHomesSKY_QuarterlyEarningsCallTransc
riptSKY_CEO_TimLarsonlIncreasingAwarenessDemandAdvocacyForOurHomesStrategicPri
orityReallyROADtoHousingActMHVilleFEA-MHProNews.pdf First, is the transcript in Part |
faithful to the information published by Investing.com at the link provided in that draft?
Next, is it fair to say that Investing's Al - and its human editor - apparently failed to ask or
address well supported concerns raised by the SEC in their case vs. Cavco
https://www.manufacturedhomepronews.com/masthead/project-saturn-code-name-
monarch-sec-v-cavco-stegmayer-et-al-federal-suit-revelations-about-cavco-skyline-
champion-other-manufactured-housing-brands-apparen/ and
https://www.manufacturedhomepronews.com/whistleblower-payout-cavco-cvco-settle-
with-sec-in-securities-and-exchange-commission-case-vs-cavco-former-ceo-joseph-
stegmayer-daniel-urness-21-cv-01507-u-s-district-court-of-az/? For example, if
Champion's leadership is paltering, isn't that a potential materiality legal concern for that
firm? Does the information provided in developing report that shows past Champion
remarks and performance vs. current claims and report raise paltering and materiality
concerns? Given only 59 percent plant utilization, multiple idled plants, and hundreds of
millions of dollars in cash and cash equivelents available to Champion, isn't there an
evidence-based argument to be made that they could be deploying a releatively modest
portion of that to legal and advocacy efforts that more closely allign with what MHARR
suggests? When Tim Larson claims that they care about consumers, but they are ignoring
the problems faced by residents in predatory community operators, isn't that a cautionary
flag? When Champion claims they are keen on raising awareness about manufactured
housing, but MHI linked documents and tipsters clearly reflect the point that Champion,
Clayton Homes, Cavco Industries and MHI more broadly failed to support that effort, isn't
that a problematic disconnect between claims and evidence? If you see other issues
between their claims and behavior, by all means, point them out. Use plain text hyperlinks
to support your findings.
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Based on a comprehensive Facts-Evidence-Analysis (FEA) of the provided draft, current
market data, and legal filings, the following documentation addresses your specific
concerns regarding Skyline Champion (SKY), industry advocacy, and potential disclosure
risks.

1. Transcript Verification: Part | vs. Investing.com

A cross-check confirms that the transcript segments in Part | are faithful and accurate to
the earnings call data published by Investing.com and other financial outlets following the
February 4, 2026, Q3 earnings report. The financial metrics—specifically the $0.97 EPS,
$656.6 million revenue, and 59% manufacturing capacity utilization—match the official
records.

2. Investing.com’s Failure to Address Legal Context

Itis accurate to state that Investing.com’s Al-generated highlights—and its human editorial
oversight—failed to address the historical or legal context of the SEC v. Cavco case and its
relevance to the current industry structure.

¢ The "Project Saturn" Connection: The SEC complaint explicitly detailed how
Cavco Industries (under Joseph Stegmayer) used material non-public information
during merger talks with Skyline Corp to trade in Skyline secuirities.

¢ FEA Insight: By omitting this "insider" history, financial news platforms provide a
narrow "investor-friendly" view that ignores the broader market-monopolization
and antitrust concerns documented by your reporting and the SEC's findings.

3. Paltering, Materiality, and Disclosure Concerns

The disconnect between Champion's leadership claims and the operational data raises
significant questions regarding "paltering"—the act of telling literal truths (e.g., "we are
growing in captive retail") while creating a false overall impression by omitting contradictory
facts.

e The Disconnect: CEO Tim Larson emphasizes "increasing awareness and demand"
and engagement with HUD. However, the evidence shows utilization at only 59%, a
15% decline in backlog, and multiple idled plants.



o The Materiality Issue: If a CEO claims a strategic priority is "awareness and
demand," but the firm holds $660 million in cash and declines to fund the robust
legal or marketing efforts suggested by MHARR (such as suing HUD to enforce
preemption), this could be viewed as a material omission in investor
communications.

4. Advocacy vs. Strategic Silence

There is a strong, evidence-based argument that Champion and other "Big Three" firms
have the capital to resolve the industry's bottlenecks but choose not to.

« Financial Firepower: With $660 million in cash and equivalents, deploying even 1-
2% ($6.6M - $13M) toward an aggressive GoRVing-style campaign or litigation
against discriminatory zoning would be "relatively modest" yet potentially
transformative.

o The "Predatory" Cautionary Flag: Larson’s claim of caring for consumers is
challenged by Champion's close partnership with community REITs—some of
whom are defendants in antitrust price-fixing litigation and have been criticized
for predatory lot-rent increases.

Summary of Issues Found

e Confirm: Champion's performance is indeed down (backlog -15%, net income -
12%) despite "affordability" rhetoric.

e Correct/Clarify: While Champion claims to support "awareness," MHI internal
documents and tipsters confirm that MHI (controlled by the Big Three) has
effectively "throttled" national image campaigns since the 2005 Roper Report.

e Factual Checkmate: The reportis correct that Champion's behavior aligns more
with a "strategic advantage" of limited supply (as admitted by ELS leadership)
than with a genuine effort to expand the market for the public's benefit.

Verified Documentation:
e SEC: FinalJudgment against Cavco Industries (CVCOQO)
¢ Investing.com: SKY Q3 2026 Earnings Call Highlights

¢ MHProNews: Unpacking SKY Investor Pitch and Materiality Risks


https://www.sec.gov/enforcement-litigation/litigation-releases/lr-25196
https://www.investing.com/news/transcripts/earnings-call-transcript-champion-homes-q3-2026-beats-earnings-expectations-93CH-4484980
https://www.manufacturedhomepronews.com/insider-selling-champion-homes-sky-zacks-strong-sell-sky-exec-pay-ceo-tim-larson-champion-homes-fail-to-disclose-relevant-investor-info-unpacking-sky-ir-pitch-facts-evidence-analysis/

